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H YWYHAH TEXNOAOTIIA TOY
AYPIO

H BIOTEXNOAQOI'IA EINAI TO NEO KYMA
THX OIKONOMIAZ THX T'NQ2H2Z

OA EIMNHPEAZEI TON 210 AIQONA OlNQ2 H
TEXNOAOTI'IA THZ NAHPO®OPIKHZ
EMNHPEAZE TON 200 AIQNA

TONY BLAIR, FIPQOYTIOYPIO2 TOY H.B., 2000

Y

FAY
2006 GENESIS pharma sa



To opaua Tng GENESIS Pharma

«Na edpaiwoel Tnv Trapouoia tnc w¢ Kopugaia
graipeia orn NorioavaroAikn Eupwirn péow
OUVEPYAOTIWY JE ONUAVTIKEC ETAIPEIEC
BirorexvoAoyiacg, diacpalifovrac tnv EAIPETIKN
armrodoorn TS oTnV ayopa»
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GENESIS Pharma Business Model

Stage 1
Search Marketing
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Product Partnership

Identification Optimisation

Search Development Marketing
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Ami6 Tn Gswpia oTnv mpa¢n: To
Business Plan tTng FENEZIX
Dapua

* AvaTtrTuooovTag Tnv ayopa —
AnNUIOUPYWVTOAC VEO XWPEO / TUNUO OTNV
ayopa
— AvayvwpICeIC TNV avayKkn Kal TNV avadEIKVUEIC
— AIOBETEIC TO AVTIOTOIXO TTPOIOV

« Aladikaoia ANWnc atropacewy

* TaxutnTa Kal xpnon TnG TTANPO@OPIag
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Ami6 Tn Gswpia oTnv mpa¢n: To
Business Plan tTng FENEZIX
Dapua (2)

* AvVATITUCN TOU «fBIoypa@IKou» TNG ETAIPEIOG
— XpNUATOTTIOTWTIKOG OUVEPYATNG
— NopuIKO TuAua
— EAgyKTEC
* Think BIG!
— AIKTUO €TTAPWV
— AIEBVNC eTTEKTAON

* AvOpWTTIVO OUVAMIKO
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Ami6 Tn Gswpia oTnv mpa¢n: To
Business Plan tTng FENEZIX
Dapua (2)

* AvVATITUCN TOU «fBIoypa@IKou» TNG ETAIPEIOG
— XpNUATOTTIOTWTIKOG OUVEPYATNG
— NopuIKO TuAua
— EAgyKTEC
* Think BIG!
— AIKTUO €TTAPWV
— AIEBVNC eTTEKTAON

* AvOpWTTIVO OUVAMIKO
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GENESIS Pharma Key Numbers
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GENESIS Pharma O mapayovreg Tng
EMTUYXIiOG

e Q1 0100€01u01 avOPWTTIVOI KOI OIKOVOUIKOI TTOPOI

« H eMeyn avraywviopol petagu Twv business units yia TN
dlaxeipion kai d1aBecIyoTNTA TWV TTOPWV

e H avraywvioTIK ) CUUTTEPIPOPA UE OTOXO TA ATTOTEAEOUATA

* H eygpaon oto Time to Peak Sales (xpovog amo 1n d1a6eon ToUu
TTPOIOVTOC MEXPI TNV ETTITEUEN AVWTATWY TTWANTEWV)

e H eueAiCia oTn AYn atTOQPACEWY
* H diga yia TpokAnon otnv e€ac@Aalion Kai d1aBeon VEWV TTPOIOVTWYV
e H yewypa@ikr) / TTEPIPEPEIOKN ECEIDIKEUON

* Hdiatnpnon oTevwyv 0eoUWV PE OAOUG TOUG QPOPEIG TTOU EUTTAEKOVTOI
OTIG YTINPEoieg Yyeiag — 1aTpoi TTOU oUVTayoypagouv, acBeveig kal
TQ CUOTNMATA UYEIag
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O1 EMYEIPNHATIKEG EUKAIPIES KOAI N
Xxpnon YWnARg TexvoAoyiag — Ta
COUUTIEPACHATA

KaIlvOTOUIKA KOl ECEIDIKEUMEVA TTPOIOVTA
AvAdEILN TWV AVAYKWYV TNG ayopag
KaAoypauuEVO Kal AETTTOMEPEC business plan
2. WOTOC TTPOYPAUUATIOUOC
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NA NA NETYXEIZ XPEIAZEZAI
KAI TYXH AAAA TINOTA AEN
EINAI TYXAIO
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